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What a Financial Plan
Actually Changes

Investing without a plan solves the wrong problem.
Here's what changes when your taxes, cash flow,
insurance, and investments work as one strategy.

By Anja Luesink, CFP®, GFP, CeFT®, Executive Director, Private Wealth Advisor

What a Financial Plan Actually Changes

New clients often ask why we do not just take their money and start investing. The answer is that investing
without a plan solves the wrong problem. Before any investment decision, we need to know you, your goals,
and the purpose behind your money. Financial planning turns isolated decisions, budgeting, debt, taxes,
insurance, and investments, into one coordinated strategy built around your long-term goals.

What is the difference between a financial planner and an investment advisor?

The difference is not always obvious at first. It becomes clear later, when investment decisions made in
isolation collide with taxes, cash flow, insurance, or estate planning. A comprehensive financial planner leads
with strategy. An investment advisor often leads with tools.
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What does a comprehensive financial plan actually provide?

The impact of structured planning goes well beyond saving money on taxes.
A CLEAR STARTING POINT AND ROUTE

A financial plan shows where you stand today, where you want to go, and the steps that may get you there.
Think of it like a cross-country drive. Before you leave, you need a direction, a route, and a sense of where you
might stop along the way.

PROTECTION AND BETTER USE OF YOUR RESOURCES
As you move through life, your plan helps guide decisions and manage risk. It includes:

e Tax efficiency. A plan seeks to build the highest after-tax wealth over your lifetime, using strategies like
asset location and thoughtful withdrawal order, rather than focusing only on this year's tax bill.

e A spending plan. Clarity on what you should save, what you can spend, and how today's decisions
affect tomorrow's goals.

¢ Risk management. Coordination of your auto, home, disability, and life insurance, alongside risks like
longevity, long-term care, and market volatility. It also weighs withdrawal risk in your portfolio, so a
downturn does not force you to sell at the wrong time. A full view of your financial life helps you
respond to sudden, unforeseen emergencies focused on not derailing your longer-term plan[BR2.1].

o Estate direction. A clear map for how your assets pass to your beneficiaries, with steps that can
reduce probate delays and family disputes.

e Milestones. A measurable financial objective or checkpoint that marks progress toward a larger
financial goal such as funding education, buying property, or retiring on your terms.

e Flexibility. Room to adjust your strategy and investments when life changes, such as retiring early or
facing the unexpected.

PEACE OF MIND

Clients and friends often ask what we think about the market. It is a good conversation starter, but the real
question underneath it is usually if current volatility should change the plan. A tested financial plan has already
been stress tested against many market conditions. That is what lets you distinguish between short-term noise
that requires no action and a long-term strategy that does not need to change. This is one of the clearest
benefits of planning. It is designed to give you peace of mind.
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How often should a financial plan be updated?

A financial plan is not a one-time event. It evolves as your life changes. We review and update plans every year
to confirm the assumptions still hold and adjust strategies as needed. This helps keep your plan aligned with
the life you actually want to live.

Frequently asked questions
Why can't an advisor just start investing my money right away?

Investing without a plan means making decisions in isolation. A financial plan connects your investments to
your taxes, cash flow, insurance, and goals, so decisions work together instead of colliding later.

What is the difference between a financial planner and an investment advisor?

A comprehensive financial planner leads with strategy across your full financial life. An investment advisor
often leads with tools and portfolio management, with planning as a secondary offering.

How often should | update my financial plan?

Once a year, at a minimum, or any time a major life event changes your goals, income, or circumstances.

How does a financial plan help during market volatility?

A plan that has been stress tested against many market conditions is designed to help you tell the difference
between short-term market conditions that needs no action and a shift that calls for a change in strategy.

Ready to experience the difference of fiduciary advice and specialized financial planning? Book a consultation
now at www.Verdence.com.
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Disclosures:
Written by Anja Luesink, CFP®, GFP, CeFT®, Executive Director, Private Wealth Advisor

This material was prepared by Verdence Capital Advisors, LLC ("VCA"). VCA believes the information in this document was obtained from sources considered reliable
and correct but cannot guarantee either its accuracy or completeness. This article is provided for informational and educational purposes only and is not intended to
constitute investment, legal, tax, accounting, or charitable planning advice. Donor-advised funds, charitable trusts, and private foundations each involve unique legal, tax,
administrative, investment, and philanthropic considerations. The suitability of any charitable giving strategy depends on an individual's specific circumstances,
objectives, financial condition, tax situation, and estate planning goals.

The discussion herein is intended to provide a general overview of certain charitable giving vehicles and does not include all material considerations, risks, costs,
restrictions, or tax consequences associated with these strategies. References to potential benefits or drawbacks are generalized and may not apply to every donor or
situation.

Tax laws, regulations, and interpretations are subject to change, and their application may vary based on individual facts and circumstances. Any tax-related information
contained herein is not intended or written to be used, and cannot be used, for the purpose of avoiding tax penalties. Readers should consult their own qualified tax
advisers, attorneys, and other professional advisers before establishing, modifying, or terminating any charitable giving arrangement.

VCA does not provide legal services and does not serve as a fiduciary or trustee of a charitable organization, trust, donor-advised fund sponsor, or private foundation
unless specifically agreed to in writing. VCA may provide investment management services to clients who utilize charitable planning strategies and may receive advisory
fees on assets under management associated with such arrangements. As a result, VCA may have a financial interest in recommending that assets remain invested
rather than distributed, which may present a conflict of interest. Additional information regarding VCA's services, fees, and conflicts of interest is disclosed in its Form
ADV, available at https://verdence.com/adv-part-2a/.

Past charitable, tax, or investment outcomes are not indicative of future results. There can be no assurance that any charitable planning strategy will achieve a donor’s
philanthropic, tax, estate planning, or investment objectives.
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